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MY FREELANCE
MINDSET

Congratulations on taking the first step
towards becoming a successful freelancer!
This workbook will help you reflect on your

freelancing journey, break down common
myths, and set you up for success.

MY FREELANCE GOAL:
"My main goal as a freelancer is to:
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MY FREELANCE
MINDSET

Your Freelance Mindset:

"What does freelancing mean to you? | believe
freelancingis:

"l am confident in my ability to succeed because:
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BREAKING
FREELANCING MYTHS

O FREELANCING MYTHS VS. REALITY:

O ACTIVITY:

O MYTH: Freelancing is too unstable.

O MYTH: | need a large network to get started.

Calelle
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THEDO'S ANDDON'TS
OF FREELANCING

"The most important things | must remember to do are:

"The biggest mistakes freelancers make are:

"Based on my experience or what |’ve learned so far, | need to avoid:
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YOURFREELANCE
BRAND

MY UNIQUE VALUE:

"The thing that sets me apart from other freelancers is:

"My ideal client looks like:

MY FREELANCE NICHE:

"l believe my niche as a freelancer is:

"l am passionate about working with clients who need help with:
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CRAFTINGA
WINNING PROFILE

YOUR CURRENT FREELANCE PROFILE

"I feel confident about my profile on platforms like Upwork, Fiverr, etc.,
because:

"Does your profile stand out? Answer the following:

Does it clearly describe what | do?
Yes
No
Have | highlighted my best skills and experience?
Yes
No

Does it include a professional photo?

Yes
No
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WRITING PROPOSALS
THAT WIN

"I struggle with proposals because:

"l will improve my proposals by:

"When writing a proposal, | will always:
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MANAGING CLIENTS AND
SETTING BOUNDARIES

CLIENT MANAGEMENT CHALLENGES:

"I find it difficult to manage clients because:

MY APPROACHTO SETTING BOUNDARIES:

"l will set clear expectations by:

"I will communicate regularly and proactively by:
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PRICING MY
FREELANCE SERVICES

MY CURRENT PRICING STRUCTURE:

"Right now, | charge: per hour/project for my services.*

"I believe | should be charging more because:

PRICING STRATEGY:

"l will set my rates based on:
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SCALINGMY
FREELANCE BUSINESS

GROWTH AREAS:

"The areas | want to focus on to scale my business are:

ACTION PLAN FORGROWTH:

"I will start implementing these growth strategies:
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FINAL THOUGHTS &
MY ACTIONPLAN

‘WHATI'VE LEARNED:

"The biggest takeaway from this workbook is:

"My three immediate action steps are:

"How do | feel about my freelancing journey right now?

SUCCESS TRAINING






	Slide 1
	Slide 2
	Slide 3
	Slide 4
	Slide 5
	Slide 6
	Slide 7
	Slide 8
	Slide 9
	Slide 10
	Slide 11
	Slide 12
	Slide 13

	Text1: 
	Check Box1: Off
	Check Box2: Off
	Check Box3: Off
	Check Box4: Off
	Check Box5: Off
	Check Box6: Off
	Text7: 
	Text8: 
	Text9: 
	Text10: 
	Text11: 
	Text12: 
	Text13: 
	Text14: 
	Text15: 
	Text16: 
	Text17: 
	Text18: 
	Text19: 
	Text20: 
	Text21: 
	Text22: 
	Text23: 
	Text24: 
	Text25: 
	Text26: 
	Text27: 
	Text28: 
	Text29: 
	Text30: 
	Text31: 
	Text32: 
	Text33: 
	Text34: 
	Text35: 


